Strategic Wealth
Adviosrs LLC

Richard C. Hanseen, CPA,
PFS

Founder

7881 West Charleston
Blvd.

Suite 220

Las Vegas, NV 89117
702-362-3123

richard@wealthadvising.com
www.wealthadvising.com

It is my pleasure to be
able to provide
information that can aid
you in building your
financial future. | hope
you enjoy the content
and find it helpful.

If | can be of assistance
please feel free to call.
We can discuss any of
your concerns without
obligation.

We wish you well as you
travel the road to
financial independence.
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A key part of man-
aging your money
is managing your
emotions,
particularly when
the stock market is
going through a
period of
uncertainty. Being able to keep your cool is
one of the most valuable skills you can have
as an investor.

Stay on course by continuing to save

Even if the value of your holdings fluctuates,
regularly adding to an account that's designed
for a long-term goal may cushion the emo-
tional impact of market swings. If losses are
offset even in part by new savings, the bot-
tom-line number on your statement might not
be quite so discouraging.

If you're using dollar-cost averaging--investing
a specific amount regularly regardless of fluc-
tuating price levels--you may be getting a bar-
gain by buying when prices are down. How-
ever, dollar-cost averaging can't guarantee a
profit or protect against a loss, and you should
consider your financial ability to continue pur-
chases through periods of low price levels.

Stick with your game plan

Solid asset allocation is the basis of sound
investing. One of the reasons a diversified
portfolio is so important is that strong perform-
ance of some investments may help offset
poor performance by others. Even with an
appropriate asset allocation, some parts of a
portfolio may struggle at any given time. Di-
versification can't guarantee a profit or protect
against a loss, but it can help you balance
risks.

Look in the rear-view mirror

If you're investing long term, sometimes it
helps to take a look back and see how far
you've come. If your portfolio is down this
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year, it can be easy to forget any progress
you may already have made over the years,
though past performance is no guarantee of
future returns.

Think about why you made a specific invest-
ment in the first place. That can help you de-
termine if it still deserves a place in your in-
vesting strategy. Understanding how a spe-
cific holding fits in your portfolio also can help
you consider whether a lower price might ac-
tually represent a buying opportunity. If you
don't know an investment's purpose in your
overall strategy, now's the time to find out.

Remember that everything's relative

Most of the variance in the returns of different
portfolios is generally attributable to their as-
set allocations. If you've got a well-diversified
portfolio, it could be useful to compare its
overall performance to relevant benchmarks.
If you find that your investments are at least
matching those benchmarks, that realization
might help you feel better about your overall
strategy.

Remind yourself that nothing lasts forever

Ups and downs are normal for the stock mar-
ket. If you regret not

selling at a market

peak, or missed a

bargain, remember

that you're likely to

have other opportuni-

ties at some point.

Having predetermined
guidelines for buying

and selling can pre-

vent emotion from dic-
tating investment decisions.

Being able to
keep your cool
is one of the
most valuable
skills you can
have as an
investor.




Protect your credit
and your identity

Maintain effective
debt management
by communicating
your circumstances
to your creditors

If you need to
negotiate with
creditors, consider
seeking
assistance from a
consumer credit
counseling service

Only give out your
Social Security
number to verified
agencies

Monitor your bank
account and credit
report for
unauthorized
activity

Don't Let a Natural Disaster Demolish Your Finances

It seems as though there's always a hurri-
cane, tornado, earthquake, flood, fire, ice
storm, or mudslide happening somewhere in
the United States. While a storm or other
natural disaster could destroy your home,
business, or workplace and put you in finan-
cial straits, there are things you can do both
before and after the event to help you recover
quickly.

Pre-Disaster
Create a financial emergency kit

Put together a kit that contains some cash
and checks, a list of important contacts (e.g.,
your insurance agent), and copies of impor-
tant documents, including identification cards,
birth and marriage certificates, insurance
policies and inventories, wills, trusts, and
deeds. Make sure your kit is stored in a safe,
secure place in your home, is easy to reach
and carry, and is water and fire proof. You'll
want to stash enough cash (or a credit card)
to pay for immediate expenses such as gas,
food, and lodging.

Tip: While you're at it, you might also keep
your most precious items in the kit, such as
your photo albums and family heirlooms.

Protect your assets

Take some commonsense precautions to
safeguard your home, business, car, boat,
and similar assets against damage from wind,
water, fire, or other damage. For example,
install an emergency generator and paperless
drywall, keep loose objects (e.g., grills and
patio furniture) secure, cut down overhanging
tree limbs, park your car in the garage, and
invest in storm windows, doors, and shutters.

Take inventory

Create and maintain an inventory of your valu-
ables, including appliances, electronics, furni-
ture, clothing, jewelry, and artwork. Record
models and serial numbers, and take pictures
or a video of the items. This will help when it
comes time to file insurance claims and
purchase replacements.

Check your insurance

Make sure your insurance policies (e.g.,
homeowners, auto) include all the coverage
you need, and understand that damage
caused by natural disasters may not be
covered under these general types of policies.
You may need to consider buying separate

coverage for hurricanes, floods, earthquakes,
or other disasters. Consult your insurance
agent to determine whether you have ade-
quate coverage given the likelihood of such
events occurring in your area.

Post-Disaster
File insurance claims immediately

Contact your insurance agent and file claims
as soon as possible. The quicker you do so,
the sooner you can get back on your feet.

Protect your income

If you end up out of work, take advantage of
any employee assistance programs that your
employer may offer. Seek unemployment
compensation from your state and ask about
special job considerations for disaster victims.
Find out if special unemployment benefits are
available through the Department of Labor.

Get help from emergency sources ...

If you need immediate financial help, disaster
relief funds and special programs (for exam-
ple, housing assistance) may be available
through the Federal Emergency Management
Agency (FEMA) or your state and local gov-
ernments, as well as the American Red Cross,
United Way, Salvation Army, social services,
and local churches.

... and from the federal government ...

Tax law allows taxpayers to deduct certain
unreimbursed casualty losses in the year in
which they are incurred, subject to certain
limitations. In certain Presidentially declared
disaster areas, individuals can claim the loss
(again, subject to certain limitations) in the
prior tax year by filing an amended return.
Moreover, special relief (for example, bonus
depreciation for business property) has been
granted in the case of specific disaster events.
Be sure to consult your tax professional about
any tax relief that may be available to you.

... and get legal help, if necessary

If you experience legal difficulties, you may
want to consider hiring an attorney who spe-
cializes in the complex area of natural disaster
law.
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Lifetime gifting can be a powerful estate plan-
ning tool. Transferring property during your
life, instead of at your death, has many advan-
tages. Making lifetime gifts can be desirable
for personal reasons (e.g., to help your chil-
dren or other family members) or for financial
reasons (e.g., saving taxes). No matter what
your reasons for starting a gifting program,
there are a few gifting traps you should be
aware of.

1. The kiddie tax rules

Beware of the kiddie tax rules when transfer-
ring income-producing property to your chil-
dren. Investment income over $1,800 (for
2008) will be taxed at your marginal income
tax rate, not your child's.

The kiddie tax rules apply to children who are:
(1) under age 18, (2) age 18 with earned in-
come that doesn't exceed one-half of their
support, and (3) ages 19 to 23 who are full-
time students with earned income that doesn't
exceed one-half of their support.

2. Gifts of retained interests or powers

Be careful when making gifts of property in
which you retain some financial interest (e.g.,
a life estate, right of reversion, or right of revo-
cation) or powers (e.g., the power of appoint-
ment). This property may be includible in your
estate for estate tax purposes.

For example, say you transfer ownership of
your home to your son on the condition that
you're allowed to continue living in the home
for the rest of your life. You have retained a
financial interest in the home, and this interest
may be includible in your estate for estate tax
purposes.

3. Income taxation of gifts made to a trust

Some types of trusts are taxpaying entities,
which are taxed at more compressed income
tax rates than individual taxpayers. If you'll be
using such a trust, be sure to consider the
consequences of paying income tax on trust
income at higher income tax rates.

4. Delays in making a gift of life insurance

Do not delay making a gift of a life insurance
policy on your life. A transfer of an insurance
policy by gift within three years of death re-
sults in the proceeds being includible in your
estate for estate tax purposes.
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5. Delays in planning your estate to meet
percentage tests

Do not delay removing certain nonbusiness
assets to help your estate meet the percent-
age tests to qualify for Section 303
(redemption of stock), Section 2032A (special
use valuation), or Section 6166 (installment
payout of taxes) tax treatment. This technique
will work only if the gift is made more than
three years prior to your death.

6. Payments for tuition or medical care
made to the donee

Payments you make for tuition or medical care
on behalf of another are exempt from federal
gift tax. However, to qualify, you must make
the gifts directly to the educational or medical
institution--do not make such payments to the
donee.

7. Overlooking gift splitting

For 2008, you can give $12,000 per donee
federal gift tax free under the annual gift tax
exclusion. There is also a gift-splitting privi-
lege for spouses who qualify that can double
the exclusion.

8. "Reverse" gifting if death is imminent

Reverse gifting is a technique where a healthy
individual transfers low-basis assets to a dying
individual. If the decedent lives for more than
one year from the date of the transfer, the
basis gets stepped up to fair market value.
However, the basis will not get stepped up if
the decedent dies within a year of receiving
the gift, and should this happen, you may end
up needlessly paying gift tax and/or using up
your $1 million gift tax applicable exclusion
amount.

9. Overlooking the benefit of taxable
lifetime gifts

Don't assume that lifetime gifts and transfers
made at death result in the same tax effect.
Paying gift tax on taxable lifetime gifts can
result in an overall tax savings because the
tax you pay is also removed from your estate.

10. Selecting property that does not attain
your tax-savings objectives

There are some types of property that you
should avoid giving if you want to enjoy tax
savings, such as property that has
depreciated in value or is likely to depreciate.

No matter what
your reasons for
starting a gifting

program, there are
a few gifting traps
you should be
aware of.
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sell my home?

You're generally eligible to
- exclude from income up to
$250,000 ($500,000 if mar-
ried filing jointly) of the capital gain that re-
sults from the sale of your home if:

e You have owned and lived in the home
as your primary residence for at least two
out of the five years preceding the sale
(special rules apply to certain individuals,
including members of the U.S. Armed
Forces)

e You have not sold a principal residence
and excluded some or all of the resulting
gain in the prior two years

Even if you fail to meet these tests, you may
be able to claim a partial exclusion if the pri-
mary reason for selling your house is a
change in place of employment, health, or
certain unforeseen circumstances.

| have a home office--can | still exclude gain when |

The fact that you use a portion of your home
for business purposes (in this case, your
home office) adds a couple of wrinkles.

First, when you sell your home, any capital
gain that's attributable to depreciation deduc-
tions allowed or allowable for the business
use of your home after May 6, 1997, can't be
excluded.

Second, if your home office is separate from
the residential portion of your home (for exam-
ple, a home office that's located in a con-
verted, detached garage), any gain from the
sale of the property typically has to be allo-
cated between the business part of the prop-
erty and the part used as a home. The gain
that is allocated to the business portion (the
separate office) can't be excluded. This can
get complicated, though, so it's worth discuss-
ing your situation with a tax professional.

For more information, see IRS Publication
523, Selling Your Home.

Do | qualify for the first-time homebuyer tax credit?

If you purchase a principal residence after
April 8, 2008, and before July 1, 2009, and
you qualify as a first-time homebuyer, you
may be eligible for a refundable tax credit of
up to $7,500.

To qualify as a first-time homebuyer, you (and
your spouse, if you are married) cannot have
had an ownership interest in a principal resi-
dence in the United States for the 3-year pe-
riod immediately preceding the purchase. In
addition, you have to meet certain income
requirements. If your modified adjusted gross
income for the year in which you purchase the
home is $95,000 ($170,000 for joint filers) or
more, you don't qualify; if your modified ad-
justed gross income is between $75,000 and
$95,000 ($150,000 and $170,000 for joint
filers), the amount of credit that you're eligible
for is reduced.

The credit is calculated as a percentage of the
purchase price of the home. You're generally
entitled to a credit of 10% of the purchase
price, up to the $7,500 cap. If you're married

and file a separate return, the maximum credit
is $3,750. If you purchase the home in 2008,
you'll claim the credit on your 2008 federal
income tax return. If you purchase the home
after December 31, 2008, and before July 1,
2009, you can claim the credit on your 2009
return, or you can elect to treat the purchase
as if it took place on December 31, 2008
(allowing you to claim the credit on your 2008
return).

The twist with this credit, though, is that it has
to be repaid in equal installments over 15
years, making the credit more like an interest-
free loan from the government. If you claim
the credit on your 2008 federal income tax
return, the 15-year repayment period begins
with your 2010 federal income tax return. If
you claim the credit on your 2009 return, the
first year of repayment is 2011.

There are several special rules that apply,
including acceleration of repayments if you
sell the home, or if the home ceases to be the
principal residence of you or your spouse.




